
 

 

New Coach Cheat Sheet 

• Introduction 

o Always work from your list! 

o Become a Professional… 

 Pointer 

 Inviter 

 Coordinator 

o Determine your Support System 

 Sponsor 

 Upline Diamond 

 Upline Star Diamond 

 Who is your “go to” Coach? 

o Commit to The Game Plan 



 

• The List – Your Best Tool 

o Start by listing 10 to 20 prospects 

 Do not exclude or prejudge anyone – You’ll never 
know unless you ask 

 Use Resources in Fit Club Network Coaches Corner 

 Separate Business from Fitness/Nutrition 

 Include people from online Social Networks 

o Send initial list to your “go to” Coach 

o The List evolves 

 List is not static 

 Every new “contact” should be added to list 

 Names stay on list until “Decision” is made 

• Yes or no 

 

Become a Professional Pointer 

• Use 3rd Party Tools to point people to products or the Business 
Opportunity 

• Back Office Video Library – Click Links to view resouces 

o Retailing  

o Recruiting 

 

 



 

• General Fitness – Beachbody Solutions Link/DVD 

• Shakeology 

o 35 Doctors Don’t Lie 

o Glycemic Index 

• Individual Fitness Products 

o Select videos from Back Office Video Library 

• Business Opportunity 

o Decide 

o Invitation from Carl 

o Presentation – 25 mins 

• Point to how to Create a Free Player Account or Switch 
Coaches 

o “Are you working with a Beachbody Coach right now?” 

o Stock Phrase – Substitute Highlighted Information 

If you don’t already have a Team Beachbody account just 
go to www.beachbodycoach.com/YOURUSERNAME and 
click “Join” and then “Try Free Membership” (grey button 
not the orange Club button).  You can review the 
information on the Team Beachbody Club while you are 
signing up for the free account, but you do not need to be 
a Club Member to receive my help.  If you already have a 
Team Beachbody account, but NOT are already working 
with a Team Beachbody Coach, then send an email to 
coachrelations@teambeachbody.com and tell them you 
want YOUR NAME (YOUR USER NAME, Coach ID 
________) to be your Coach.  They will make the switch 
in 24 to 48 hours. 

 

 



 

• Point Customers to Webstore 

o www.beachbodycoach.com/YOURUSERNAME 

o Click “Store” 

• Track activity using your List 

 

Becoming a Professional Inviter 

• Business Opportunity Presentations 

o Corporate Presentation 

 Back Office – News & Events – 
Webinars/Conference Calls 

 

o Team Fit Revolution – www.teamfitrevolution.com 

 Create free account 

 Business Oportunity Webinar every Monday Night 

o Live Local Meetings 

 Watch Events Calendar for local corporate 
sponsored events featuring Business Opportunity 
Presentations 



 

• Invite to Fit Club or Weekly Meeting 

o Back Office – News & Events – Events – Local Events 

 

• Invite people to meet for coffee or to workout – Keep it simple 

 

Becoming a Professional Coordinator 

• 3-Way Phone Calls - Process 

o Approach – Brief conversation regarding Coaching 

o Present – Send 3rd Party Tool 

 Prospect must watch some form of 3rd party tool 
prior to 3-way phone call 

o Coordinate Call 

 Know who your “go to” Coach for 3 way calls is 

• Sponsor 

• Upline Diamond 

• Upline Star Diamond 



 

 

 Know the best way to contact your “go to” Coach 

 Offer Prospect a call with experienced Coach 

• Edify Upline Coach 

• Prospect should know they are speaking with 
someone experienced and busy 

 Let Upline Coach know what information the 
prospect has seen and what questions they have (if 
you know) 

 

Conclusion 

• Always work from a List 

• The fortune is in the follow up – Use your List to track your 
prospects 

• Time is your greatest ally – Be here a year from now 

 

 

 

 

 

 


