
STEPS TO USE THIS EMAIL TEMPLATE

1. Save this document to your computer

2. We strongly recommend that you call your contact BEFORE sending an EVITE for your Grand Opening/Home Party. People appreciate personal contact and will be more likely to attend your party.

Introductory Phone Call

Your goal here is to connect/reconnect with your prospect/referral source and to let them know that they should expect an Evite.  If you don’t do this, you run the risk of having them delete the email and think you are a spammer. Remember: no one likes to receive form letters.  Thus, calling your contacts before sending your prospect/referral source an Evite is a crucial step in building your business. 

During that call, catch up with your contact briefly, then let them know the reason for your call. Your contact will appreciate your honesty and directness. Tell them you just got involved with a new business that you are really excited about and that you are going to send them an Evite to your grand opening party. Tell them you’d love to have their support.  Keep it brief here.  You will go into the details at the actual home party.  

Your warm market can be an incredible source of referrals, so ask them to support you in your new business venture.  Some of them may decide to become Coaches as well, but if all they do is send people to you, that’s great.

EVITE

Create a fun Evite! 

Text for Evite:

I'm so excited to invite you to my GRAND OPENING Beachbody Party. If you don't know I've been involved with this company that helps people to lose weight and get in great shape. I've lost X lbs and have more [INSERT YOUR STORY, BUT KEEP IT BRIEF] I'm just so blessed and thankful. What's really amazing is that I get to share this information that excites me with you.  Come to my home on [INSERT DAY], we are going to start promptly at [INSERT TIME]. I'm going to have a guest speaker [YOUR SPONSOR/UPLINE LEADER]. It's really cool and a lot of fun and I just have to share this with you. Please RSVP and I hope to see you at my GRAND OPENING. 
Follow Up Process

The fortune really is in the follow-up! 

· Yes

· Maybe

· No

· Not Yet Replied

1) A day or two prior to your party follow up with your guests you invited.  Ask guests to bring a bag of ice.  This will help them to arrive on time. And no, I’m not kidding about this!

a. “Yes” – Those who said yes, call them and say “I’m thrilled you are coming to my grand opening.  I wanted to make sure you had my address and let you know we are starting sharply at X time.  If you wouldn’t mind, could you bring a bag of ice?”

b. “Maybe” - Those who said maybe, call them and say “I’m thrilled that you maybe coming to my grand opening.  I wanted to make sure you had my address and let you know we are starting sharply at X time.  I hope you can make it. If you do make it, would you mind grabbing a bag of ice?”

c. “No” – No need to follow up with them. Just put them in the party B category.

d. “Not Yet Replied” - Those who have not yet replied, call them and say “Hey, just wanted to let you know I sent you an invite for a Party I’m having.  Could you reply so I can make sure I have enough ice? Thanks.”

2) Get off the phone – Don’t spend time explaining the party if people ask what it is or what it’s about.  Simply be excited, be kind and say “I’m just so excited you are coming. All your questions will be answered tomorrow.  I have to make 20 other calls so I cannot wait to see you. Later.” Get off the phone.


